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FOR IMMEDIATE RELEASE

Evolution Partners presents “Green Building Real Estate Finance — Long Term
Trends” at the Urban Land Institute’s second annual conference on sustainability
held in Seattle, WA.

SEATTLE, WA (April 10, 2006) — Evolution Partners was a noted presenter at the Urban Land
Institute’s second annual two-day national conference titled “Developing Green. Sustainability
Entering the Mainstreani’. This major event was attended by in excess of 250 professionals
from all areas of the building industry including real estate developers, architects and engineers,
finance professionals, trade organizations, and public officials representing federal, state and
local agencies.

Dan Winters, Managing Principal of Evolution Partners, discussed various capital market
initiatives currently underway during the conference’s afternoon session titled “Creative
Financing For Green Projects’. The session’s other presenters were Leanne Tobias of Malachite
LLC who discussed financial successes of green buildings throughout North America, and Diane
Sugimura of the City of Seattle who discussed various green building incentives being
implemented by the city to further stimulate green building in the region.

Mr. Winters’ presentation focused on the capital market's perception of green building and
discussed various initiatives underway to translate green design features into economic terms
which can have positive effects on underwriting standards. He also discussed key long-term
trends including the creation of the Dow Jones Sustainability Index, the increase in energy price
volatility and its impacts on real estate values, and pointed facts on global warming.

To bridge the financial communities’ green building knowledge gap, Evolution Partners co-
founded the Green Building Finance Consortium which is made up of a group of leading real
estate trade organizations, financial institutions, private equity firms, service providers, and
other key industry players. The goal of the Consortium is to develop an underwriting
methodology that appropriately recognizes the value of green features within a project and have
that methodology adopted by investment banks, multi-national banks, the appraisal industry,
and risk rating agencies.

“Currently, an inefficient market exists in translating green benefits into economic benefits,” said
Winters. “Early adopters are more likely to achieve excess financial rewards as more economic
translation tools and additional economic insights become available over a full market cycle.

The long-term risks of a follower strategy exceeds the perceived short-term risk of leadership
when it comes to designing and implementing green.”

Within the financial community, current awareness of the benefits of green design features is
between zero and marginal although growing. Underwriting is typically based solely on financial
metrics such as DSCR, LTV, NPV and IRR with less attention placed on design features and
asset quality that impact value over the longer term.

“An unscientific phone survey of numerous lenders and private equity investors resulted in a
growing interest in green projects and the acknowledgement that some measure of risk
reduction exists given various green features,” says Winters. “Because these features are
currently difficult to quantify, they are generally not addressed in underwriting.”
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Numerous development and market positioning strategies were discussed including how critical
it is to engage the financial and leasing teams upfront in the design process so they understand
the various features being implemented which allows these professionals both input into the
process and a deeper understanding on how to market the asset to the tenant and financial
communities.

The ULI program brochure and Mr. Winters presentation are attached.

ULI Program URL

http://www.uli.ora/AM/Template.cfm?Section=Conferences&Template=/CM/ContentDisplay.cfm&ContentFileID=9067

About Evolution Partners

Evolution Partners is a boutique real estate investment advisory and private equity firm
specializing in financing high-performance, environmentally responsible real estate projects.
Clients include leading real estate developers, investors and tenants who demonstrate
commitment to creating and preserving long-term asset value by developing and/or occupying
cutting-edge projects that meet or exceed the US Green Building Council’'s LEED™ and/or EPA
Energy Star standards of excellence.

The company specializes in developing flexible and innovative structured finance solutions for
green projects of all sizes and types across North America, including construction financing, debt
financing, and joint venture equity. Evolution Partners also provides strategic consulting to
owner/occupiers, tenants seeking the benefits of green buildings, and real estate firms
regarding their corporate and asset-level initiatives and portfolio impacts.

About Urban Land Institute

The Urban Land Institute (www.uli.org) is a non-profit education and research institute
supported by its members. Its mission is to provide responsible leadership in the use of land in
order to enhance the total environment. Each year, the Institute honors an extraordinary
community builder through the Urban Land Institute J.C. Nichols Prize for Visionaries in Urban
Development. Established in 1936, the Institute has more than 25,000 members representing all
aspects of land use and development disciplines.
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Market is Rapidly Moving Toward Sustainable Development Practices
e Energy volatility

e Risk reduction

e Regulation

e National security
— Energy supplies
— Maintain US leadership in worker productivity

Real Estate is Poised at “Phase |11 — Environmental Strategy”

e “Phase | — Resistant Adaptation” is a losing strategy

e Opportunity exists in pursing environmental strategies within the business context
e Requires top-down mandate

e Break down organizational silos

Measures are Being Adopted to Factor in Environmental Costs/Benefits
e Municipal governments adopting green standards for project permitting

e Tenants incorporating criteria into RFQ’s / leases

e Valuation methodologies under development — US / UK / Canada/ Australia

Long-Term Risk of “Follower” Strategy Exceeds Short-Term Risk of Leadership
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Dan Winters, Managing Principal
2511 Wisconsin Avenue NW #200
Washington, DC 20007

202.997.3922
Dan@EvolutionPartners.com




